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ABSTRACT

The internet has a huge impact on everything including by converting traditional trade methods into
electronic trade and traditional marketing/advertising methods into electronic advertising and digital
marketing methods not only in local trade but international trade as well. The purpose of this study is to
increase literacy about electronic advertising, social media, digital marketing, by giving examples of how
Turkish local influencers are used in social media to increase sales of international products. As a result,
it is seen that the advertising posts made by influencers could reach a large audience in the local market.

INTRODUCTION

Social media has been widely used in the last decade, according to the eMarketer estimates 2.46 billion
people which is one-third of all world is using social media platforms in 2017 (Emarketer, 2017). The
highest rates are China, United States, Europe followed with Europe and Asia Pacific countries (Chaffey,
2016). As of February 2019, 52 million social media users mostly preferred Youtube in Turkey, ranking

DOI: 10.4018/978-1-6684-6287-4.ch063

Copyright © 2022, IGI Global. Copying or distributing in print or electronic forms without written permission of IGI Global is prohibited.



Electronic Trading, Electronic Advertising, and Social Media Literacy

first with 92% of utilization rate. Then, Instagram ranks second with 84% usage, Whatsapp ranks third
with 83% usage, Facebook ranks 4th with 82% usage and Twitter ranks 5th with 58% usage.

Technology has changed current and potential customers interaction between the organisations and
customers (Siamagka et al., 2015). It took nearly 38 years for radio to attract 50 million listeners, 13
years for television to attract 50 million, however it took 18 months for Facebook to have 50 million
accounts (Nair, 2011). As of 2019, exceeding 1,6 billion worldwide users are in social network websites
according to statistics (Statista.com, 2019).

The term ‘social media’ is derived from communication and sociology. Social media can be defined
as “communication systems of multiple relationships of social actors”. Social media is different from
traditional and other online media. It is not under control of another institution, it is dynamic, interde-
pendent, equal and interactional (Peters et al., 2013).

Brand messages passive content has passed from buyers to active participants with social media.
The power has been transferred to customers. In parallel with this change, social media researches, have
focused on information, behaviour and communication after sale, which are considered to be important
factors that affect consumer behaviour (Mangold ve Faulds, 2009). Using social media has positive
contribution to the brand performance and consumer loyalty (Rapp et al., 2013).

Social networking is defined as that where individuals can display with each others lists, where they
can share their links, services of which is constructed public or semi-public service (Boyd and Ellison,
2008).

MARKETING

Marketing has been redefined by AMA several times over the last 10 years, reflecting developments in
the 2000s. According to the definition of American Marketing Association (AMA, 2019) “Marketing
means creating, promoting and presenting value for customers. Customer relationship management is
the primary element of the business while an enterprise introduces its goods or services to the market
in order to meet customer needs. Along with the changing economic environment, with the help of
technology and internet, information has changed marketing strategies and practices. In this context,
the global financial crisis that shook the whole world in mid-2008 caused major problems in production
and employment. All sectors restructured their purchasing strategies by shaping their marketing strate-
gies according to the economy. In this way, the economic problems that affect the marketing activities,
yielded to offer low-prices of to sell, to increase sales. Thus, it has been suggested that it caused less
damage to brands (Mucuk, 2014).

Traditional Marketing

The idea of differentiation was introduced in the 1930s by Chamberlin (1933) and Robinson (1933). The
authors claim that when brands succeed in differentiating themselves, they build a wall with themselves
and their competitors and increase their profitability by selling at high prices (Aksoy, 2017). The differ-
entiation that marketing circles have mentioned is differentiation with brand perception. The most famous
of differentiation theories is Ries and Trout’s positioning theory in 1970 (Ries, Trout, 1970). Marketers
believe that by adopting one of the 8 positioning strategies proposed by Ries and Trout, they can dif-
ferentiate by positioning brands in consumer’s minds. The strategies proposed by Ries and Trout are: 1.

1165



33 more pages are available in the full version of this document, which may
be purchased using the "Add to Cart" button on the publisher's webpage:
www.igi-global.com/chapter/electronic-trading-electronic-advertising-and-

social-media-literacy/305389

Related Content

Trolls Just Want To Have Fun: Electronic Aggression within the Context of e-Participation and

Other Online Political Behaviour in the United Kingdom
Shefali Virkar (2014). International Journal of E-Politics (pp. 21-51).

www.irma-international.org/article/trolls-just-want-to-have-fun/120197

Social Networking Sites (SNSs): Smart Platforms for Public Service Innovation?
Harri Jalonen (2016). International Journal of Virtual Communities and Social Networking (pp. 1-15).

www.irma-international.org/article/social-networking-sites-snss/161740

The Internet Behavior of Older Adults

Elizabeth Mazur, Margaret L. Signorellaand Michelle Hough (2019). Advanced Methodologies and
Technologies in Media and Communications (pp. 405-416).
www.irma-international.org/chapter/the-internet-behavior-of-older-adults/214570

What Attracts Followers?: Exploring Factors Contributing to Brand Twitter Follower Counts
Yu-Qian Zhuand Bo Hsiao (2022). Research Anthology on Social Media Advertising and Building
Consumer Relationships (pp. 419-441).

www.irma-international.org/chapter/what-attracts-followers/305348

Business Models for On-line Social Networks: Challenges and Opportunities

Omer F. Ranaand Simon Caton (2010). International Journal of Virtual Communities and Social Networking
(pp. 31-41).

www.irma-international.org/article/business-models-line-social-networks/49702



http://www.igi-global.com/chapter/electronic-trading-electronic-advertising-and-social-media-literacy/305389
http://www.igi-global.com/chapter/electronic-trading-electronic-advertising-and-social-media-literacy/305389
http://www.irma-international.org/article/trolls-just-want-to-have-fun/120197
http://www.irma-international.org/article/social-networking-sites-snss/161740
http://www.irma-international.org/chapter/the-internet-behavior-of-older-adults/214570
http://www.irma-international.org/chapter/what-attracts-followers/305348
http://www.irma-international.org/article/business-models-line-social-networks/49702

