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ABSTRACT
The market of Internet service providers (ISPs) is highly competitive. Although many
different pricing schemes could be deployed in this market, two types are mainly
offered: flat rate pricing and per-minute pricing. These pricing schemes are criticised
for limiting ISPs’ revenues and for not addressing customer’s requirements on service
quality. We focus on the ISPs’ business relationships and on their pricing strategies in
order to analyse revenue sharing mechanisms. We argue that the introduction of
incentive pricing schemes, such as dynamic pricing, may enable provision of service
quality by improving revenue sharing among ISPs.
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INTRODUCTION
The Internet has proliferated to a dynamic marketplace for trading products and

services, worth several billions of dollars (Cook Report, 2002). In order to sustain and
expand this business impetus, it is necessary to have the appropriate network infrastruc-
ture in place. ISPs offer flat-rate or per-minute pricing schemes. Such schemes are
criticized for limiting the ISPs’ revenues and reducing customer satisfaction by not
addressing requirements on service quality. To offer service quality, more sophisticated
pricing schemes, such as dynamic pricing, along with adequate charging technology for
network services has to be introduced. However, the introduction of new charging
technology may affect existing ISPs’ business relationships, the market structure, and
the provision of value-adding Internet services.

By observing the business relationships between the key players in the Internet
market, it becomes obvious that several companies collaborate in order to achieve
efficient service delivery. On the network level, collaboration is necessary for the
interconnection of the various networks. On the application level, information service
providers have to communicate their requirements for service quality to network service
providers, in order to be able to offer highly customized services. For example, content
providers (e.g., AOL-Time Warner) collaborate with content distribution network pro-
viders (e.g., Akamai) to speed up the content delivery to their consumers by caching
information at the edges of the Internet.

Collaboration is not the only prerequisite for offering service quality. Cost compen-
sation is another equally important parameter. When there is high internal traffic within
a network, the provider incurs costs. In this case if the network service provider tries to
sustain high quality for a specific customer, it may have to degrade quality for other
customers (e.g., by decreasing the capacity allocated to them) or not admit new
customers in its network. The provider incurs an opportunity cost that is not easily
calculated. Offering incentives to the provider may alleviate this cost and enable
provision of service quality. In addition, the price has to be shared efficiently when more
than one party are involved in service provision to compensate them for the cost incurred.
To achieve this objective, the introduction of charging technology, which supports the
introduction of incentive pricing schemes, is necessary.

This chapter discusses the impact of incentive pricing schemes on the ISPs’
revenue-sharing and cost-compensation mechanisms. The chapter is organized as
follows. In the second section, we briefly present the main trends in the ISP market and
existing pricing schemes as discussed in related research work. A reference model that
facilitates the description of ISP business relationships is then introduced, and two ISPs
(AOL-Time Warner and Exodus) are mapped into this reference model, in order to
demonstrate the existing revenue-sharing schemes. We next discuss the introduction of
incentive pricing schemes, the necessary charging technology, as well as three new roles
that an ISP can take on. Two generic scenarios on the deployment of the new roles from
the ISPs are discussed, before we conclude by highlighting the challenges faced by ISPs
from the introduction of incentive pricing schemes and by identifying important issues
for further research.



 

 

17 more pages are available in the full version of this

document, which may be purchased using the "Add to Cart"

button on the publisher's webpage: www.igi-

global.com/chapter/toward-profitable-isp-business-

competitive/29035

Related Content

Socio-Technical Systems: A Meta-Design Perspective
Gerhard Fischerand Thomas Herrmann (2013). Knowledge and Technological

Development Effects on Organizational and Social Structures (pp. 1-36).

www.irma-international.org/chapter/socio-technical-systems/70559

Commentary: Research Needed on Cross-Cultural Generational Knowledge

Flows
Emil Ivanovand Jay Liebowitz (2011). Knowledge Development and Social Change

through Technology: Emerging Studies  (pp. 177-184).

www.irma-international.org/chapter/commentary-research-needed-cross-cultural/52219

Sonification as a Tool for Data Analysis: Usability and Compliance

Evaluation Study
Johanna Casado, Wanda Díaz-Merced, Beatriz García, Matthew Schneps, Katrien

Kolemberg, Monika Rychtarikovaand Nicolaas Bernardus Roozen (2022).

International Journal of Sociotechnology and Knowledge Development (pp. 1-27).

www.irma-international.org/article/sonification-as-a-tool-for-data-analysis/299048

Using Moodle Platform Online to Work out on Solving Multiple Options

Questions on Microeconomics: Notes on Gender Differences
Isabel Novo-Corti, Laura Varela-Candamioand María Ramil-Díaz (2012). International

Journal of Knowledge Society Research (pp. 65-74).

www.irma-international.org/article/using-moodle-platform-online-work/65569

Finding Common Ground: Uses of Technology in Higher Education
Matthew D. Fazio (2014). Effects of Information Capitalism and Globalization on

Teaching and Learning (pp. 134-142).

www.irma-international.org/chapter/finding-common-ground/113247

http://www.igi-global.com/chapter/toward-profitable-isp-business-competitive/29035
http://www.igi-global.com/chapter/toward-profitable-isp-business-competitive/29035
http://www.igi-global.com/chapter/toward-profitable-isp-business-competitive/29035
http://www.irma-international.org/chapter/socio-technical-systems/70559
http://www.irma-international.org/chapter/commentary-research-needed-cross-cultural/52219
http://www.irma-international.org/article/sonification-as-a-tool-for-data-analysis/299048
http://www.irma-international.org/article/using-moodle-platform-online-work/65569
http://www.irma-international.org/chapter/finding-common-ground/113247

